SERMON                                       HIGHLAND                                                      5-8-11      

                      ‘WHO SHORT-CIRCUITED THE GOOD NEWS?’

                                                                                                                         Mark 6:7-13.      

My friends, in his book, ‘Why Not the Best?’ Jimmy Carter shares an observation about when he was running for Governor of Georgia in 1966. He says that during that campaign he shook at least 300,000 hands. In his book he compared that with his personal campaign for God:

‘300,000 visits for myself in three months, and 140 visits for God in 14 years.’

Recently I have been reading a great deal about the declining interest of many church members in the strategic format of the church, and reading these reports it becomes quite obvious that if we can’t interest ourselves in the program and ministry of the church, then there is absolutely no way that we can make it contagious.

One of my all time favorite stories concerns the butcher who had sold all of his poultry except one chicken. A woman came into the store just before closing time and asked for a chicken. The butcher reached down into the large ice barrel and lifted out the solitary chicken. He weighed it and said that it would be four dollars. The woman frowned and inquired if he had a bigger chicken. Let me see he said and he returned the chicken to the barrel and then pulling out the same, solitary chicken he again weighed it and said that this one would be five dollars. Again the woman frowned, and then she said, you know why don’t you just give me both of them!

Like that butcher we play the court jester when we present a diluted gospel. Many of us want the church with all of its social conveniences, but only a few of us are willing to pay the price for its continual growth. 
Does it not all come down to our reluctance to monitor that Gospel on a continual basis?

Okay we are told by Jesus to go out into all the world with his Gospel, but what we find is that the world, for the most part, is saying NO to us, isn’t it?

Do we bombard the contemporary mind with shallow pronouncements which many dismiss as punch less?

Do we endeavor to reconcile the world, yet fail to resolve our own differences?

My friends the Gospel in Jesus’ mold has been bent out of shape.
It is oh so difficult for the cocaine addict to get the message of the church from a structure often intent in simply preserving itself for preservation’s sake.

It is hard for the hungry to get the message of the church from an institution filled with well fed, insulated people.
The urgent gospel of change always comes from those who have been changed, not from the institution itself.
An old circuit-riding preacher is reputed to have said:

‘You can do lots more with a lively sinner than a dead saint.’

In his strategy to build the kingdom Jesus commissioned those non-professionals: the poor, the alienated, and the uneducated.

What made the difference was their enthusiasm.
In there own simple way the told others how God had changed their lives.

My friends success sells!

There are no magic formulas; no computer buttons to push; what they marketed was their honest changed selves.

He mobilized them to go out in pairs. They traveled light, not even a toothbrush.

There was one, perhaps the least likely of them all, whom Jesus would depend upon for much of his success. Certainly he could not preach like Peter; he wasn’t as professional with bookkeeping as was Matthew; he was not the gusty type to be able to fish all day like James. Neither did he retain the poetic imagination of John. He wasn’t particularly bright or educated; he would never have become a bishop. He was young, hopeful and energetic, but even that did not qualify him for that special gift that Jesus recognized. What enamored Philip to the heart of Jesus was in John’s words: 
‘Philip found Nathaniel, and said to him, we have found him, Jesus of Nazareth.’

My friends as with so many human institutions it is the salesman who gets the job done. Day after day in wind rain and snow, it was the salesman who knocked on the door to deliver the product. Philip ranked in the top ten in Jesus’ corporate structure. He was not ‘an idea man’ he got results. He was the kind of person who would throw all of his energies into his work.

Today as we are introduced to Jesus, we must ask as Nathaniel pondered: 

‘What will I do with this Jesus?’
Do we react by throwing up our defense mechanisms?

Do we question the most incredible personality in human history?

What will I do with Jesus?

Why have we today failed to answer adequately that question?

In my opinion it is not that we cannot answer the question, it is more precisely that we will not. Are we afraid of Jesus? Are we fearful that if we really meet him on an intimate level he will perform major surgery on our spirit?’ Nathaniel, come and see Jesus.’ ‘Come and behold his power.’ ‘Come and secure his peace.’ Why should we remain fearful of Jesus, the physician of souls? Why must we follow him from a distance?
A man visited a psychologist and told him: ‘I’m not getting anywhere.’

‘But where do you want to go?’ he asked. ‘I don’t know!’

‘Well what do you do best?’ ‘I’m not sure that I am good at anything.’

‘Tell me then, what gives you the most satisfaction?’ ‘Nothing special.’

‘Look,’ said the psychologist, ‘I have asked you three of the most important questions that you may ever have to answer and you have failed to answer any of them.’

Do not these three questions in a sense converge into the biggest question of our lives?

‘When we meet Jesus of Nazareth, what will we do with him?’

Is Jesus just around on Sundays, or have we a personal Jesus?

Have we met him in the pleading, hollowing eyes of the alcoholic, in the outstretched hand of the hungry child?

Have we allowed his presence to dominate our thinking, our loving, our working, our doing, simply put, the total some of who we are in these days?
Philip’s whole being had been transformed by the renewing grace of the Galilean sunrise.

A spiritual emergence that would never set.

The presence of Christ simply overshadowed the cadence of his lifestyle.

My friends do we believe that his words of life can still bring the world to its knees and confess him as Lord?
Surely they are not the words from Lincoln’s Gettysburg address which number only 266.
They are not the words of the Bill of Rights which contains only 557.

Neither are they the words from a Federal Agency which used 26,911 words for an order to reduce the price of cabbage.

What are those words which have rechannelled the rivers of history?

Are they not the words of Philip? Words which have become the 4 verbs of the Easter season. COME; SEE; GO; TELL.

First we must come and see Jesus, for with those words we are equipped to go and tell about his transforming power.
Philip was always prepared; he knew that to know Jesus, he had to introduce others to him. He knew that there were no short cuts.

Will we also come and see Jesus? Will we introduce these same verbs into our living vocabulary?

AND TO GOD BE THE GLORY.                                                                     AMEN.                                        
